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Detroit Activity Off in August; 
Payrolls Lou; Tool Buying Light 


Eight Manufacturers Got Bigger Share of Available COMMERCE DEPT. 


Market Than Last Year; Chrysler 
Tops 1931 


_New York, Aug. 23.—On page 6 of this issue of Auto- 
motive Daily News appears the first tabular presentation of 
the sales figures for the first six months of 1932, with the 
state of Georgia included. This tabulation shows a number 








of interesting trends. 
In the first six months this year 
Ford shows total passenger car 


sales of 114,191 units, against 350,- 
801 in the same period of 1931. 
Chevrolet leads the pack by a long 


250 passenger car sales in the six- 
month period, as compared with 
368,908 in the same months of 1931. 
General Motors as a whole shows 
sales of 311,294 passenger units this 
year against 521,868 in the first six 
months last year. The total for 
the industry in passenger car sales 
is 663,554 as compared with 1,177,130 
in the first half of 1931. 

Analysis of he figures discloses 
that eight manufacturers during the 
first six months of 1932 did a high- 
er proportion of the total business 
than the ratio of 56 per cent shown 
by the industry as a whole. 

The Chrysler Corporation, with 
its De Soto and Plymouth divisions 
exceeding last year’s sales, actually 
distributed more passenger cars 
than it did in the first half of 1931. 
The Chrysler record shows 116,075 
passenger cars sold this year against 
a total of 101,655 placed in owners’ 
hands in the January to June period 
of 1931. This makes the Chrysler 
record about 115 per cent of last 
year’s total. 

Studebaker shows approximately a 
gain of 92 per cent., Packard, 83 
per cent.; Graham-Paige, 73 per 
cent.; Hupp, 71 per cent.; Nash, 65 
per cent.; Reo, 58 per cent., and 
Geneial Motors, 59 per cent, 


DEVELOPS METHODS 
TO PRESERVE GASOLINE 


Denver, Aug. 23.—A new process | 
of keeping cracked gasoline fresh 
and unchanged without carrying 
out expensive methods of refining 
and stabilization previously neces- 
sary was described to the American 
Chemical Society today in a paper 
presented by Drs. T. H. Rogers and 
Vanderveer Voorhees of Standard 
Oil Company of Indiana. 

The cracking process which was 
developed by Standard of Indiana 
to increase the yield of gasoline from 
crude oil produces a product dif- 
ferent in many respet from gasoline 
distilled directly from crude. For 
some time cracked gasoline was re- 
garded as an unwelcome but neces- 
Sary substitute for straight run gas- 
oline. As adequate refining methods 
were developed, it gradually became 
accepted as fully equivalent to the 
Straight run product. During recent 
years it has been recognized that 


cracked gasolines are superior to 
Straight run gasolines in anti- 
knock characteristics, and _ the 


cracking process has been the major 
tool of the refiner in making gaso- 
lines of increasing knock rating. 
The changes and improvements in 
the art of cracking which have been 
made to get better anti-knock have 
also resulted in less stable gasolines, 
because some of the best anti-knock 
constituents of cracked gasoline 
have a tendency on storage to com- 


(Continued on Page 6) 











‘AUTOMOTIVE EXPORTS 


_ DOWN 52% DURING THE 


margin, having accounted for 219,-| 


Washington, Aug. 23.—A_ further 
decline in exports of automotive 
products, resulting from continued 
unsettled conditions abroad, occurred 
in the first half of the year, accord- 
ing to a Department of Commerce 
statement August 22, The value was 
down 52 per cent., to $49,083,697, 
compared with the first half of 1931. 
Automotive imports, which are rela- 
tively small, fell off 65 per cent. 

Passenger-car engines and mold- 
ed and semi-molded brake lining 
were the only automotive products 
which registered an increase in value 
in the export business in the first 
six months of 1932, it was pointed 
out. The statement follows in full 
text: 

A continuation of the unsettled 
conditions existing in the world 
markets throughout the first six 
months of the present year was re- 
flected in a further decline of our 
foreign trade in automotive products, 
the total value being $49,083,697, or 
52 per cent ($53,186,415) below the 
figure established during the cor- 
responding period of 1931. 

Exports of passenger cars (25,789) 
and trucks (12,260) were 52 and 57 
per cent., respectively, under the 
unit shipments of January-June, 


NTUCKY TRUCK 
REGULATION HALTED 


Frankfort, Ky., Aug. 23.—A re- 
strained order has just been issued 
by Kelly Smither, clerk of the Circuit 
Court, against the State Tax Com- 
mission, the State Highway Com- 
mission and other officials on peti- 
tion of the Ashler Transfer Com- 
pany and other truck operators seek- 
ing to prevent enforcement of an 
act of the Legislature restricting the 
tonnage of trucks and imposing 
other regulations. 

Assistant Attorney General Gard- 
ner K. Byers, legal adviser of the 
Highway Commission; announced 
orally that he will file a motion to 
dismiss the restraining order, which 
will remain effective until acted 
upon by Circuit Judge H. Church 
Ford. 





KE 


FOREIGN GLASS MAKERS | 
REACH AGREEMENT 


Paris, Aug. 23.—Following the ex- 
port agreement between Belgian 
and Czech mechanical glass pro- 
ducers, it is understood that Ger- 
man and French producers also 
signified the desire to co-operate. 

All Belgian factories using the 
Fourcault and Libby-Owens proc- 
esses are included in the agreement 
which is operative September 1, 








|Company, were named receiyers. 


| Steel Foundry Company, which pre- 


PLANS AUTOMOTIVE 
EXPORT ANALYSIS 


Washington, Aug. 23.—In the be- 
lief that a careful analysis of our 
automotive export trade since the 
end of 1928 will be useful as an in- 
dication of recent market trends and 
as a possible guide in planning 
future export efforts, the Automo- 
tive Division of the Department of 
Commerce has commenced a detailed 
study of the trade during that period 
in all types of automotive products 
which are recorded separately in 
official export statistics. Tabula- 
tions are being prepared to show 
monthly and total exports of each 
product and groups of products to 
each country of destination for the 
three and one-half years’ period. 
These tabulations are being analyzed 
carefully to detect any significant 
change in demand, and to ascertain 
clearly the relative importance of 
markets, the decline of some and the 
increasing importance of others. 

Our automotive export trade since 
the beginning of 1929 has been 


(Continued on Page 6) 








SMALL TOOL INDUSTRY 
STEPS UP OPERATIONS 
IN SPRINGFIELD AREA 


Springfield, Mass., Aug. 23.—Im- 
proved activity in the small tool 
industry has been manifest in this 
territory during the past week. Sev- 
eral plants have increased their op- 
erations on the strength of new 
orders and new models that are be- 
ing added to their lines. Concerns 
dealing in steel, metal alloys and 
other supplies have been getting 
more business in this area. Execu- 
tives interviewed within the last few 
days voiced the belief that the com- 
ing fall would see a distinct im- 
provement in this line of operations. 

The improvement is said to apply 
to small electric tools and particu- 
larly miscellaneous tools such as 
carpenters and mechanics use. One 
official of an old-established con- 
cern expressed the opinion that the 
average property owner is getting 


(Continued cn Page €) 


FOR FOOTE BROS. GEAR 


Chicago, Aug. 23.—The Foote 
Brothers Gear and Machine Com- 
pany was placed in receivership by 
Judge Wilkerson in the Federal 
Court here today. Franklin H. 
Fowler, president of the company, 
and General Adel Davis, president 
of the Chicago Title and Trust 





The petition was filed by the Ohio 


sented an unpaid claim of $7,259. 
The bill of complaint declared that 
the company on June 18 had total 
assets of $4,357,472 and liabilities of 
$2,077,865, leaving a net capital of 
$2,279,607. Present conditions, ac- 
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Employment Curve Not Expected to Show Upward 
Movement Until Mid October; Economy 
Is Keynote 








Detroit, Aug. 23.—This is the season of the year when 
employment in the Detroit area reaches its lowest depths. 
Production of the current year’s models has been slowed 
down to meet merely the decreased dealer demand and, 
except in a few departments, actual output of units for the 








cording to the complaint, have made 
it impossible for the company to 
negotiate loans to meet maturing 
debts and expensive payrolls, The 
debt includes bank loans of nearly 
a million dollars, 





SEATTLE DEALERS 
PLAN COOPERATIVE 


USED CAR APPRAISAL 





Seattle, Wash., Aug. 23.—A move- 
ment on the part of leading new 
car dealers in this section is under 
way to revive a plan formerly in op- 
eration to handle central appraisal 
of used cars, 

Dealers are still outbidding each 
other on trade-ins, so that over- 
allowances are the rule, not the ex- 
ception. This naturally leads to 
loss of money on many deals. 

The plan is to form a separate 
corporation, this firm to enter the 
business of appraising all cars that 
come up for trade-in. Member or 
associated dealers are to accept this 
valuation. This is considered sound 
in principle, and new cars will then 
be sold on their merits and not on 
overallowances. 

“There has been entirely too much 
long trading,” declared Carl Heus- 
sey, secretary of the Seattle Auto- 
mobile Dealers Association, “A plan 
of this sort is just common sense 
and should be worked out.” 


GENERAL TIRE CO. 
REPORTS RECORD 


Akron, O., Aug. 23.—Unit sales of 
the General Tire and Rubber Com- 
pany for the first six months of 
1932 were greater than for any pre- 
vious similar period in the history 
of the company, it was announced 
by W. O'Neill, president of the com- 
pany. 

“Up to July 1 this year the Gen- 
eral Tire company made and sold 
17.5 per cent. more tires than during 
the same period in 1931, which had 
held 
largest’ number of tires made and 
sold in a half-year period,” Mr. 
O’Neil said. “Because of the ab- 
normally low price levels to which 
all tires have dropped our sales vol- 
ume in dollars and cents for the 
first half of 1932 was a small frac- 
tion of 1 per cent. less than during 
the same period in 1931. 

“Today the General Tire factories 
are working full time and sales are 
steadily increasing. The gains which 
our company has made this year 
have been made through the busi- 
ness of independent tire dealers, 
holding General Tire franchises, and 
in this country, not abroad. 

“Sales of the General streamline 
Jumbo, the new low-pressure tire 


coming year’s cars has not yet gotten under way. 


» to that time the record for | 


| Equipment. 


| the 


It was no shock then to find the 
weekly statement of the Detroit 
Board of Commerce showing a heav- 
ily decreased employment factor. 
On August 15 employment here had 
declined to 32.9, comparing with 69.6 
on July 15, when Ford was running 
full tilt and other manufacturers 
were just beginning seasonal reduc- 
tions. Last year on August 15 the 
employment index stood at 53.2. 
This August figure, of course, re- 
flects inventory shutdowns, vaca<- 
tions and similar conditions. 

It will probably be bad news for 
the machine tool people, among 
whose best customers the automotive 
industry has always been, but it is 
reasonably certain that purchases of 
new equipment this fat by Detroit 
manufacturers will be abnormally 
light. Most of the plants here are 
exceedingly well equipped and this 
year, in view of the decline in ve- 
hicle buying and the lower volume 
of production, they will generally 
stand on the tool layouts that are 
already in place. Normally the au- 
tomotive plants will buy machine 
tool equipment generously, getting 
the newest and most economical 
developments in this field, even 
though their present equipment is 
in perfect operating condition. Re- 
duced production volume has not 
tended to place a premium on ma- 
chinery designed primarily for 
speeding up output. 

Material buying in this district 
also has fallen to a low level. Most 
of the plants have steel and other 
basic materials to complete their 
runs on this year’s models. They 
will not begin buying for some weeks 
for production of the 1933 cars. 

As far as the employment situa- 
tion goes, there will not be any real 
improvement until the middle of 
October. Purchasing of materials will 
probably start earlier than that, but 
even in this field some lean weeks 
lie ahead. 


FERAGEN APPOINTS 
BENDIX-COWDREY 
NAT'L DISTRIBUTORS 


Chicago, Aug. 23.—A. E. Feragen, 
Inc., announce that they have ap- 


pointed Bendix-Cowdrey Brake Tes- 
ter, Inc., as national distributors. 


® 









































Motor Wheel Corporation, of 
Lansing, Mich., for several years r 
past has distributed the Feragen 


This change has been 
made with the best wishes of Motor 
Wheel Corporation. All three firms 
interested in this change recognize 
intimate relationship existing 
between brake service and wheel 
alignment service, and believe the 
new connection a desirable one. 
Mr. Feragen is well known 
throughout the country as an experb 
in wheel alignment. e will cone 





brought out by our company this 
year, helped our dollar and cents 
volume during the first half of 1932, 
but, even without counting the Jum- 
bo tire, the company made a unit 
gain over the same period in 1931.” 





tinue to maintain his home in Lan- 
sing for an indefinite period, but 
his business address is now care of 
Bendix-Cowdrey Brake Tester, Inc., 


(Continued on Page 6). 
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GRITISH COMPANY 
SEEKS FORD PARTS 
AND ACCESSORIES 


New York, Aug. 23.—R. M. Pape- 
lian, Ltd., London, England, an- 
nounces that it is interes.ed in pur- 
chasing all kinds of accessories and 
spare paris for the Modcl A and 
AA Ford, V-8 and the Model B, and 
ali kinds of Ford trucks. 

This one of the largest firms 
in Great Britain and Ireland im- 
porting these parts, and buys on its 
own account. The company prefers 
not to deal with export agents, that 
is. to deal direct with the manufac- 
turer. The company operates irom 





is 


a factory that is on its own property, | 


and has six road men covering the 
territory. 

When manufacturers quote they 
miust bear in mind that the rate of 
exchange is operating against Eng- 
of 


Jand. and also there is a duty 
33 1-3 per cent. If any references 
are required they can apply to the 
McCord Company. Kingston Prod- 
wets. Jamber Tool and Stamping 
Company. the Autopulse Corpora- 
tion and the United States Asbestos 
Division 


STEEL MERGER 
RIGHT UPHELD 


Jefferson, O., Aug. 23.—The Ap- 
peliate Court reversed the ruling of 
Common Pleas Judge David G. Jen- 
kins of Mahoning county, which 
permanently enjoined the merger of 
the Youngstown Sheet & Tube Com- 
pany and the Bethlehem Steel Com- 
pany. 

The merger was dropped by the 
two companies, but more 
$750,000 in attorney fees and court 
costs were at stake in the appeal. 

A claim of counsel for Cyrus S$ 
Eaton, who opposed the merger, for 
payment of fees by the Youngstown 
Sheet & Tube Company, was denied 


by the Court of Appeals. 

The Appellate Court found no 
fraud to exist in the contract of 
Sheet & Tube and Bethlehem, or in 


the action of the board of directors 
and in the stockholders’ vote in 
April, 1930. 

“The next step will be the Supreme 
Court,” Attorney Henry Crawford 
counsel for Cyrus S, Eaton, declared 

“The opinion is very satisfactory 
but too late.” Frank Purnell, presi- 
Gent of Sheet & Tube, commented. 


PLYMOUTH OFFERS 
AIR WHEEL EQUIPMENT 


Detroit Mich. Aug 23.—Air- 
wheel equipment may now be spec- 
ified on special orders at slight ex- 

1932 Plymouth, 
ani nt made 
H. G general 
ot Motor 


tra cost for the ace- 


cording to ail 
here today by 
manager 
Corporation 


Moock 
Plymouth 


sales 


The equipping of anv Plymouth 
model with 7.50x15 air wheels has 
been given the formal approval of 
Chrysler Motors’ engineering stalft 
after months of experimentation in 
the Jaboratory and in the field, and 
it involves several additional! 


than wheels and tires 
announcement. 


cnanges othe! 
accoraing le he 


SHATTERPROOF GLASS CO. 
A 85% OF CAPACITY 


Detroit, Aug. 23. — The Shatter- 
proof! Glass Company of this cit: 
announced tocay that it has been 
operating av &> per cent. of capacity 
since May 15. There are now enough 
orders on the books to keep the com- 
pany going at this rate of produc- 


tion through the 15th of September. 

The company announces also tha 
{nguiries and reports indicate tha 
many companies, which do not u 
shatterprof glass now, are prepur- 


ing so in thelr coming model 


CANADA-RHODESIA PACT 


23 (UTPS) 


to co 


Toronto, C; 





By a pact vesterday after- 
noon between Canada and South- 
ern Rhodesia, the African nation 


has given a preference on Canadian- 
made automobiles. In return, Can- 
ada signed an agreement with the 
delegation from Southern Rhodesia 
attending the Imperial Trade Con- 


ference whereby the Dominion wil! 
give the African country a prefer- 
ence on citrus fruits and white 


maize. 


than | 
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RECEIVERS APPOINTED 
FOR CRAVELOILER CO. 


Philadelphia, Pa., Aug. 23.—The 
Court of Common Pleas No. 2 of 
Philadelphia county, as of June 
Lerin, 1932, No. 10653, entered a de- 


cree appointing temporary receivers 
for he Craveloiler Company of 
America, after a hearing on its pre- 
liminary decree dated August 5, 
1932. ‘These decrees. as amended, 
have appointed Bevan P. Y. Jordan, 
Herbert P. Sundheim and Budd 
G. Nice, with full authority to 
continue the business of the com- 
pany until November 7, 1932, at 
which time the receivers are to re- 
port and all parties have leave to 
apply to the court for such further 
order as may then be appropriate. 
The receivers propose to continue 
the business of the company, with 
a view to protecting the interests 
of all parties concerned, and to de- 
termining what measures may be 
necessary for its successful 
tion. Consequently, the receivers 
will be required in certain instances 
to make further purchases, which 
will be made by them as receivers. 
Creditors are requested to file with 
the ‘receivers statements of the 
amounts of their claims, which 
statements need not be sworn to. 


AUTOMOTIVE EXPORTS 
DOWN 52°% DURING THE 
FIRST HALF OF 1932 


(Continued from Page 1) 


1931, while 
per cent. in each group. Values ot! 
passenger cars and trucks shipped 
abroad were reduced by 50 and 63 
per cent., respectively 
for miscellaneous products ($28,032,- 


104) was 47 per cent. lower than in 
the first half of last year. 

The monthly average of export 
values for the first half of the past 
five years is as follows: 1928 
$43,322.447; 1929, $58.738.949; 1930, 
$32,671,260; 1931, $17,045,018, and 


1932, $8,180,616. 


| Total automotive imports dropped | 
decline | 


from $608,405 to $208.915. a 
of $399,940, or 65 per cent. from the 
first six months of 1931. 

In but two instances 
car engines and molded and 
molded brake lining—did our 


seml- 
ship- 


ments of automobile products show 
an increased valuation over the 
January-June period of last yea: 
All other items were generally re- 
duced, with the exception of hand 
and electric horns, which had a 
nigher total in number bul a lowe: 
value. 


Belgium remained the chief mar- 
et passenger cars. but dropped 
Oo second position in the truck list, 
being supplanted by Japan. which 
also took the posttion of our lead- 
purchaser of motorcycles. It 
hould be remembered that a larg 
share of the cars 
trucks going to Belgium are intend- 
ed tor re-export. 

The Philippine Islands occupied 
he position of fifth important mar- 
ket for passenger cars, coming up 
from thirteenth place in 1931. Aus- 
tralia took seventh place, with 1,130 
units valued at $352.721, as ayainst 
+72 units valued at $123,676 for the 
first half of 1931. 

Truck markets were reduced. 
For motorcycles, Japan showed the 
only improvement as a market. ad- 


lo. 


ing 


and 


passenger 


a}l 
ali 


vancing from third place, which it 
occupied during the like period otf 
1931, 


OPEN NEW HEADQUARTERS 
FOR PIERCE-ARROW CARS 


Springtield, Mass., 
Brown, vice-president 
manager of Central 
Inc., distributor of Pierce- 
motor cars, with offices in 
Springfield and Hait- 
announces the transfer of the 
company’s main distributing point 


Aug 






23.—Wal- 
and gen- 


Motor 


ter 
ral 

Sales 
Arrow 
Worcester 


;O0ra 


from Worcester to 11 Park St., this 
city. Central Motor Sales. Inc., will 
distribute Pierce-Arrow cars from 


points which 
throughout 


Springfield to dealer 
have been established 
western Massachusetts and north- 
ern Connecticut. The retail organi- 
zation in the Springfield branch will 
remain the same for sales and serv- 
ice. In addition to distributing 
Pierce-Arrow cars, Centra] Motor 
Sales, Inec., also represents the 
, Rockne car at retail in its several] 
‘ branches. 


| stock. 


opera- 


| Current 


production declined 44 


and the total | 


-passenger- | 


FINANCIAL NEWS 


HAYES BODY 


Detroit, Aug. 23.—Hayes Body 


shows for the quarter to June 30 net | 


loss of $82,730 after depreciation, in- 
terest, etc., comparing with net loss 
of $100,597 in the preceding quarter 
and net loss of $70,101 in the June 
quarter of 1931. For six months to 
June 30 net loss was $183,327 after 


charges, against net loss of $163,436 | 


in the first six months of last year. 


NATIONAL BATTERY 


New York, Aug. 23.— Naiional 
Battery shows for year ended June 
30 net income of $272,342 after 


charges and taxes, equal after pre- 


ferred dividends to $2.34 a share on | 


89.929 no-par shares of common 
or $4.60 a 


shares in the preceding fiscal year. 


SUN OIL 
Philadelphia, Aug. 23.—Sun Oil 
and subsidiaries show as of June 30 
total assets of $96,371,031, compared 
with $94,394,799 on June 30, 1931 
assets amounted to $24,- 
322,522, and current liabilities were 
$7,724,060, compared with $24,162,430 
and $10,832,722, respectively, on June 

30 of last year. 
PACIFIC TRUCK 
San Francisco, Aug. 23 
Truck Service passed the 
on the $10 preferred due 
time. The last previous 
tion, amounting to 17's 
share, was made March 30. 


WESTON ELECTRICAL 
Newark, N. J., Aug. 23.—Weston 
Electrical Instrument reports for six 
months to June 30 net loss of $99,454, 
after taxes, depreciation, etc. This 


Pacific 


at this 
distribu- 
cents a 


This compares with $488,987, | 
share, on 90,429 common | 











| SPARKS from DETROIT 





Selling Service a la Clarke 


* * * 


Ab Jenkins’ Million 


ok ok * 
Ray McNamara Multimil- 
lionaire 


* 


Daylight at Buick 


* * 
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Chris Sinsabaugh—Detroit Editor 














EKORGE E. CLARKE has a business hobby, and that is 
service. George is general manager of the Hupmobile 
Michigan Sales Corporation, factory distributor in Michigan. 


|Today he points with pride to the fact that for the past four 


| months his service department has made good 


1 money because 


he has ridden this hobby to the limit. 
The contributing factor, he thinks, has been what he 


calls his operating department, whose duty it is to establish 


dividend | 


| 


compares with net profit of $70,656, | 


equal, after dividends paid on the 
Class A stock, to 22 cents a share on 
164,000 no-par shares of common 


stock in the first six months of 1931. | 
Net loss for the quarter ended June | 


30 was $58,937, after taxes, deprecia- 


tion, etc. This compares with net} 
loss of $40,517 in the preceding | 
quarter and net profit of $10,012, 


97 
27 


| equal to cents a share on 37,400 
no-par shares of Class A stock, in 
the June quarter of 1931. 
WHOLESALE PRICES 

New Yerk, Aug. 23.—Wholesale 
prices as measured by the 
index of the National Fertilizer As- 
sociation during the week ended 
August 20 declined two fraction 
points to 62.1 from 62.3. A 
ago the index number stood at 61.1 
and a vear ago at 67.5. 


CAROLINA B. O. P. 
DEALERS HOLD MEETING 


99 


N. C., Aug. 23.— Ap- 
278 dealers and sales- 
Oldsmobile and Pon- 
two Carolinas held 
at the Hotel 


Charlotte, 
proximately 
men of Buick 
tiac cars in the 
a business conference 
Charlotte recently 

Officials trom the factory in De- 
troit ssed the optimistic turn ol 
business conditions The main 
speakers were R. K. White, assistant 
sales manager Of the Buick-Olds- 
Pontiac Sales Company; H. C. Gil- 
lespie of Memphis, regional sales 
promotion manager; George R 
Browder, assistant general sales pro- 
motion manager, and Lee Folger ot 
Charlotte, manager of the Charlotte 


one, 


NO. CAROLINA NEW CAR 
SALES IN JULY TOP JUNE 


SLr'¢ 


Raleigh, N. C., Aug. 23. — L. S.| 
Harris, director Of the state motor 
vehicle bureau, announced toda, 
that sales of new automobiles in 


North Carolina in July increased 365 
over June sales. 

Sales of new cars aggregated 1,795 
in July and 1,430 in June. it was 
stated. Truck sales also increased 
in July over June, being 324 last 
month and 224 in June, 
Mr. Harris 


McCLAREN RUBBER ON 
24-HOUR SCHEDULE 


Charlotte, N. C., Aug. 23.—H. E. 
Williams, vice-president and general 
manager of the McClaren Rubber 
Company, states that the plant is 
now employing three eight-hour 
| shifts for the first time. 

“We look for continued good busi- 
ness,” Mr. Williams said today. 


weekly | 


month | 


accoraqing Lo | 


a direct, personalized owner contact and to assist the owner 
in keeping his car in the best operating condition at a mini- 
mum of expense. This contacting is done by means of the 


telephone, 
ok 4 *« 


THE SERVICE SALESMAN’S equipment includes a 
private office, free from outside interference. He is fur- 
nished a direct private line. He has a telephone directory 
and city directory—a complete list of all Hupmobile owners 
and a record of their every visit to the Hupmobile shop and 
of the work that was done. In addition, he has at his finger 
tips a varied assortment of compiete information about every 
phase and department of the business, so he may talk intelli- 
gently on any subject the owner may mention casually. 

This man’s time is given up wholly to telephoning, bring- 
ing business into the house. Has it paid? During the month 
of July, for example, 320 Hupmobile owners were called and 
104 of them came in for service work or accessories, repre- 
senting something like $1,300 worth of service work. 

“During the same month,” says Clarke, “our repeat 
business from previous contacts of the same sort approxi- 
mated these figures. In addition, we sold two new cars as a 
direct result of this telephone activity.” 

* * 

AB JENKINS, who has been very much in the lime- 
light in recent years because of the speed-hill-climbing and 
endurance records he has created for Pierce-Arrow and 
Studebaker, reached a real milestone in his career last week 
when he reached the million-mile mark in his driving career. 
He’s reached a goal touched by but a very, very few. 

Which brings up the “forgotten man,” in this case none 
other than Ray McNamara, now general parts engineer of 
the Chrysler Motor Parts Corporation in Detroit. Here’s a 
man who passed the million-mile mark more than fifteen 
years ago, and who estimates that since that time he has cov- 
ered an additional 500,000 miles. And, as proof of his driv- 
ing ability, he states that in the twenty-nine years he has been 
driving he never was involved in an accident or arrested for 


traffic violations. 
* * * 


OF LATE YEARS McNamara has not been so active. 
But the veterans remember the man who drove the Premier 
in five Glidden tours, winning the historic trophy in 1910, 
only to have the award taken away from him ane given to the 
Chalmers because of a technical violation of the rules as to 
the oiling system actually being stock. 

The huge mileage was stacked up in a period starting in 
1903 to the present time. McNamara’s job involved not only 
experimenta! work on the road for the engineering depart- 
ment but 4aking part in national reliability contests, hill 
climbs and smashing city-to-city records. He was with Pre- 
mier until 1916, when he joined Maxwell and later the 
Chrysler corporation, 

” * aK 

SOMETHING NEW in the inspection line is reported 
from Flint, where Buick is using “synthetic sunlight’ to make 
sure that everything is jake before the finished product goes 
on the market. Buick’s new inspection line is operated by a 
chain conveyor, on which the cars are run after the final 
assembly and testing have been completed. As the cars pass 
slowly, daylight bulbs, each of 200-watt capacity and made 
of blue glass, tell the inspectors if the jobs are okeh as to 
'finish and color. The blue glass filter out the excess of red 
‘and yellow present in the ordinary electric light and produce 
|a light that is close to that of the sun in quality. 
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Retail Salesmen 


This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that -vill 


help you in your work on the firing line. 


your own experiences, su-cesses, fail 


It wants you to pass on 
ures to help your brother salesmen. 


Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 
may help another salesman to ma 
you commissions, 

Dealers read this page. 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


Your achievement or your mistake 
ke sales or avoid errors that cost 


Give us the benefit of your reactions on 





COURTESY, SERVICE, ADVERTISING 
BUILD SUCCESSFUL BUSINESS 


By IRA R. ALEXANDER 


Back in 1904 Hartman 


Col., with a small business fot 


and, making this their slogan, 


successful institution. In spe 


FE 


srothers started in Montrose, 
inded on courtesy and service 
have grown to their present 
aking of the business, F. J. 


Hartman, president of the firm, said: 


“Looking back over the period of *— 


years we have been in business here 


in Montrose scems but a _ passing 
moment until you stop for a time 
and recall the many experiences 


during that elapsed space of time. It 
was July 14, 1994, when S. C. Hart- 
man and I formed a partnership and 
opened a bicycle and novelty shop 
in a small shack of a building. There 
was one automobile in Montrose 
county, a one-cylinder, one-seat af- 
fair, owned by a doctor. Our main 
line of endeavor was the repairing 
of bicycles, pumps, windmills, guns 
and other tinkering jobs, too nu- 
merous to mention. 

“Out business and manner of liv- 
ing likewise have changed. Our 
rent in the old shack was $10 per 
month, and what a burden it was 
to pay it in those days. Our deposits | 
in the bank at that time seldom ex- 
ceeded $10 per day. We had two 
furnished rooms and did our own 
cooking, washing dishes, making 
beds, etc. Our only amusement was 
a game of pool on Saturday night. | 
maybe an evening at a dance once 
a month and an occasional visit to 
the movies. The picture show was} 
in a tent, and the admission was 10 
cents, | 

“In the early days our business 
did not take much bookkeeping, but 
today that is another story. From a 
bookkeeping standpoint, our business | 
is divided into several departments, | 
namely, tires, batteries, gasoline and | 
oil, shop, upholstering, accessories. 
new cars, trucks, used cars and in- | 
vestment accounts. From our books | 
we are able to arrive at a detailed 


statement, including a profit and 
loss statement monthly or daily 
when required. 

“The automobile business has} 


been one of continual advancement. | 
It has been a problem to keep pace | 
with, not only from a financial | 
standpoint, but to equip to keep up 
with the ever increasing demand as 
well as keeping posted to the im- 
provements and the like. 

“In the days of yesterday a show 
room was not necessary to display 
cars and trucks, as we had orders 
for them days and months before 
they arrived for delivery. At one 
time we’had the agency for five 
different makes and we sold and de- | 
livered all we were able to get from 
all five manufacturers. There were 
no trade-ins in those days and no| 
finance companies to take the paper | 
taken in payment thereof. How! 
different now. Competition is keen 
and practically all buyers have a car | 
to trade in as down payment. A 
show room is a necessity. Each 
make has numerous models and 
color schemes to choose from, and 
the wise buyer must see them dis- | 
played where they can make their 
decision.” 

Hartman Brothers believe in ad- 
vertising and make use of their 
local newspapers to tell about their 
cars and service. In fact, they have | 
been in the habit of setting aside a/| 
certain amount for advertising at | 
the beginning of each year and 
mapping out a schedule to fit the} 
fund. 

One method used by this firm to | 
draw notice and increase business | 
is a column in the local paper ran | 
under the title, “Happenings at 
Hartman's.” This column is writ- 
ten in newsy style and forms inter- | 


esting reading matter for the people 


in the selling district of the auto- 
mobile firm. Examples of the items 
used arc: 


“S. B. Wonder, former Montrose 
citizen, now proprietor of the Du- 
rango Creamery, was a caller at 
Hartman Brothers Thursday. S. B. 
says Durango is the metropolis of 
the Southwest.” a 

“We like to please and it pleases 
us to know that we have pleased an- 
other customer.” 

“Mrs. John Cope of Olathe, with 
some friends, looked over Hartman 


| Brothers’ used cars Tuesday and re- 


marked that she had looked at all 
the used cars in Delta and Montrose, 
and Hartman Brothers’ used cars 
were priced far less and looked bet- 














DealerA 





DEALERS IN PHILA. | 


PEP UP ACTIVITIES 


Philadelphia, Pa., Aug. 23.—Callers 
at the executive offices of the Gom- | 
ery-Schwartz Motor Cai Co. find J.) 

Gomery, the president, in jovial 
mood, because of the steady flow 


(of orders for the Essex Terraplane. 


| er-Salesman 


He drove one of the 106 for the ter- 
ritory into the Quaker City from 
Detroit in the big dealer driveaway. 
“Just get behind the wheel, if you 
want to drive a sweet automobile— 
whatacar!” is his greeting to all, 

* * * 

A new kind of abbreviated “car- 
avan” is being employed to good ef- 
fect by Teefy-Seltz Co., Inc., Au- 
burn-Cord distributors, by way of 
sales promotion, covering both Phil- 
adelphia and the general territory. 
The outfit, decorated with streamers, 
consists of a towed 12-cylinder Au- 
burn chassis, followed by a Speed- 
ster equipped with special radio loud 
speaker hook-up to make announce- 
ments all along the line. In this 


car are a district man and the com- 
pany wholesale manager to operate 
and drive. 


~ * 


Brand new selling technique was 
presented to the numerous dele- 
gates who attended the recent deal- 
meeting sponsored by 


ithe Buick-Olds-Pontiac Sales Com- 


held 
Hotel. 


pany and 
Franklin 


the 
new 


at 
The 


Benjamin 
“salesol- 


|} ogy” is reported to be a humdinger. 


| but 


ter and worth more.” 
Display type advertisements are | 
also used by Hartman Brothers. | 


The firm usually features one de- 
partment of the business at a time 
with this form of advertising. 

Mr. Hartman points out that to- 
day is an age of specialities, not only 
in the professional field of endeavor, 
but in the automobile field as well. 


developed specialists in each and 
every department. Each department 
of the business is housed in a 
separate room. . 

The office, accessory department 


land display room is convenient and 


attractive and a nice place to rest 
while waiting for your car, a phone 
call, a visit while in town, or a place 
to wait for an appointment or what 
not. 

Curb corner filling station with 
all the modern equipment for serv- 
ing you well and completely, is not 
lacking in any detail. On one side 
you will find a modern up-to-date 
battery room completely equipped 
with the latest devices for better 
electrical service with three men 
ready to fill your battery 
charge and give you battery advice. 

On the other side you will find 
yne of the most modern and best 
equipped tire room in_ western 
Colorado, where there is plenty of 
help to take care of all your tire 
requirements. 

The service department is located 
in the rear of the building. It is 


| 


}son, head of the Philadelphia Mar- 
/ mon 


details 
present 


are withheld for the 


When the president an auto- 
mobile distributorship clears his 
desk, rolls up his sleeves and starts 
to dictate personal letters to car 
owners, results are apt to follow. 
This is the case with H. L. Peter- 


ol 


Company. He has been pro- 


, |ceeding alphabetically, by groups of 
During the past years this firm has} so . ee 


|tells about 


|) that Owner, or new models. 
j}had some surprisingly good results 


Marmon owners, and each letter has 


;to be different, because in it he re- 


fers to the owner's present car and 

what he has to offer, 
used Marmons suited to 
He has} 


either in 


}in sales and he created a lot of in- | 


| consisting of E. S. Sentman and A 


without | 


terest. 
* * * 
| 
Sentman Motor Company, the 
oldest Chrysler and Plymouth 
agency in this city, a partnership 


J. MacCausland, is experiencing a 
year that bears no trace of business 
hesitancy. In fact, the partners ex- 
pect to make it a banner period, ex- 
ceeding their present mark of ap- 
proximately 775 cars sold annually. 
Anyhow, the house sold and deliy- 
ered 150 automobiles in April. 
* . . 

Ralph W. Cook, one of the pio- 

neer automobile dealers here and a 


| former vice-president of the Phila- 


equipped with all latest devices for | 


successfully and speedily caring for 
mechanical servicing of automo- 
biles. 


CHEVROLET DEALERS MEET 
Fort Wodge, Ia., Aug. 23.—More 
than fifty Chevrolet dealers 


;and De Soto dealers. 


; wedding held at the Uptown The- 
| ater, 


and | 


their salesmen from five counties in | 
this district gathered at Hotel War- | 


den for a business meeting and dis- 


cussion of sales methods, fall cam- | 


paign features being stressed. 
CHANGES NAME 
Louisville, Ky., Aug. 23.—The 
Byerly Chevrolet Company, Buechel, 
Ky., has filed amended articles of 


incorporation, changing its name to 
the Buechel Motor Company. 





GUETLEIN TRANSFERRED 

Louisville, Ky., Aug. 23.—W. O. 
Guetlein, formerly with the Chevro- 
let Motor Company at Charleston, 
W. Va., has recently been trans- 
ferred to the Louisvile division office 
as office manager. 





delphia Automobile Trade Associa- 
tion, is now the distributor of 
Hupmobiles in this territory, 
7” 
An effective bit of sales promo- 
tion was employed by the Keystone | 
Automobile Company, Plymouth 
The house 
a well-advertised | 


~ ~ 


hooked up with 
a short distance from. the 
showroom on North Broad Street, 
supplying the automobile for the| 
event. The streamers used on the | 
sar proved more of a ballyhoo than 
mere rice and old shoes, attracting 
a maximum of attention to the 
happy couple and the car. 
- 

When a former purchaser of a 
used car is being sought again as 
a used car prospect, it is sometimes 
a good plan, proivded the owner | 
was well satisfied with his original 
purchase, to make the car the house | 
has in mind for him look as much 
like it as possible. At least, so it| 
is contended by the Blake Motor | 
Company, Hudson-Essex dealers of | 
Ardmore, Pa. When the car is} 


“ 





| sive golf club has opened 


|is “ready to answer questions of a 


| Cottage Grove Ave. 


| licensed pilots 


ctivities 


ee ee 


CHICAGO DEALERS 
TAKE TIME TO PLAY 


Chicago, Aug. 23.—While the 
business of selling automobiles oc- 
cupies the entire attention of deal- 
ers along the “row” and in the 
various communities, they must 
take time out to play once in a 
while, especially when the occasion 
is their annual outing. 

That event, just announced by 
Lafayette Markle, president of the 
Chicago Automobile Trade Associa- 


tion, has been set for September 
15. and. as was the case last year, 
it will be held at the Crystal Lake 
Country Club. As chairman of the 


entertainment committee. Thomas 
F. Hay, Reo distributor, has named 
three sub-committees, made up as 
follows: 

Outing 
Walsh, chairman; 
Arthur Levy and 
Golf Committee—Thomas J. Hay. 
chairman; N. A Hendrickson 
Charles L. Gerds, Claude L. Paxton 
and R. A. Kiken Horeshoe Com- 
mitee—Harry W. Cooper as a com- 
mittee of one. 


Committece—Arthur L 
Sam Sheets, J 
Fred M. Greene, 


* 
the trade are 
the month- 


Golf enthusiasts 
also looking forwa 
ly tournament, scheduled for 
Thursday, which will be held at the 
Beverly Hills Country Club, mark- 
ing the first time that this exclu- 
gates 


In 


rd to 


its 


members, 
* 


to others than 


». 
announcement greeted 
by the trade with interest is the 
appointment of Evert O Hutchins 
as attorney of the C. A. T. A. It 
has been several years since the 
association has maintained its own 
lawyer at headquarters. President 
Markle has notified members that | 
Mr. Hutchins, who has practiced law | 
for fourteen years in Cook county, 


Another 


legal nature pertaining to their} 

pusiness—a service that greatly en- | 

hances the values of membership.” 
s *«:e 


Gartley, president 


From Perry C 
of P. C. Gartlev, Inc., Willys-Over- | 
land distributor, comes the news| 
that J. E. Faget has organized his 
own company as Willys-Overland 
dealer, with headquarters at 6108 


Mr. Faget was | 
for years the Buick dealer in that 
neighborhood, retiring from active 
business two years ago and now re- 
entering the field in his previous 


| role as a dealer. 


* 
received the 


Ford dealers 
tant tidings that Walter C. Patter- 
son, formerly manager for the Salt | 
Lake City territory, has just been | 
promoted to the title of assistant 
general manager of the Chicago | 
division for Ford. Mr. Patterson has! 
been stationed at Salt Lake City 
for seven years, prior to which he 
was associated with the San Fran- 
cisco division. Accompanied by Mrs. 
Patterson, he made a dramatic en- 
try into Chicago by airplane, a fact 
more easily accounted for by the 
explanation that both of them are 
Th®, flew here in 


iImpor- 


their own plane. 


* * * 
Artheur L. Walsh, the Franklin 
the informa- 


manager, contributes 
ltion that he has appointed L. M. 
Pierce. successfully identified with 


automobile sales in Chicago for the 
past ten years, as used car manager 
for the Franklin Illinois Company, | 


There is little” inclination here 
among dealers to side with whoever 
it was who told Chris Sinsabaugh | 
that the community automobile row | 
idea is doomed in Chicago and that} 


the trend is toward the Michigan 
Avenue mart exclusively. It is 
pointed out that there are, and| 


probably always will be, enough suc- 
cessful, strongly established dealers 
in the community to make the 
neighborhoods successful from 
standpoint of automobile merchan- 
dising. 
Offsetting of 


that situation, 





;the most 


the | 


This Is Your Page 





compared with most of the com- 
munity establishments, which can 
exhibit only a few models. But here 
again the experience has been that 
the community dealers who haven't 
a particular model in which their 
prospects are interested pile said 
prospects into a demonstrator and 
take them down to the Michigan 
Avenue distributor or branch show- 
room for purposes of inspecting the 
model called for. 


CLEVELAND DEALERS 
ARE ALL SET TO GO 


Cleveland, Aug. 23.—Many changes 
have taken place in Cleveland's au- 
tomobile row during the past two 
years. More settled conditions now 


| appear to be approaching for nearly 


all the important distributors and 
dealers have already made impor- 
tant readjustments in personnel and 
location and are set to go. Many 
have new leases, new lines of cars, 
and new managements, 

A. L. Englander, one of 
timers here, announces this week a 
change and expansion in his A. L. 
Englander Pontiac Corporation. Or- 
ganized only a few weeks this 
corporation now is adding the Buick 
line and is changing the name of 
the company to Englander Buick- 
Pontiac. Inc. Mr. Englander, who 
has been in the automobile industry 
in Cleveland for twenty-six years, 
is president of the new concern. 
The showrooms and service station 
will be at 7100 Euclid Ave. With 
Mr. Englander in his new company 
are sales and service men who have 
been associated with him since he 
tirst started in the automobile busi- 
ness. All cars handled by the Eng- 
lander company in the past will be 
serviced by the new organization. 

- . . 


the old- 


ago, 


Dan J. Nolan, formerly vice-presi- 
dent and general manager of one of 
the leading fine car distributorships 
in Cleveland. is back in the fine 
ear field after several years devoted 
to other commercial and industrial 
activities. Mr. Nolan is assuming 
the managership of Pierce-Arrow 
distribution in northern Ohio as 


| head of the Pierce-Arrow Sales Cor- 


poration, 4600 Carnegie Ave. The 
company is putting on a display of 
complete line of Pierce- 
Arrow cars ever exhibited in Cleve- 
land. Included are two lines of 
twelve and a group of eights. 


o o . 

Walter F. Wright, president of the 
Walter F. Wright Company, dis- 
tributor of Chrysler and Plymouth 
cars at Euclid Avenue and East 46th 
Street, announces the appointment 
of the Kline Motors Company, 1270 
East 105th St.. to a dealership in 
Chrysler and Plymouth cars. Louis 
Kline is president of the company 
and Morris Kline is vice-president, 
secretary and treasurer. The Klines 
have been in the automobile busi- 
ness at their present location for a 
period of eleven years. They have a 
large show room, service facilities, 
and will carry a complete stock of 
paits. 

* o 

Joe Vokoun, who has had twenty 
vears in service work, much of it on 
Peerless cars, has opened a Peerless 
service station at 1960 East 65th St. 
| Associated with him are Carl Hain, 
|inspector and tester; Mark Harrell, 
shop foreman and tester, and a 
group of trained mechanics experi- 
enced on Peerless automobiles. 


* 


. 7 7 
Although Cleveland dealers receive 
many of their cars by the drive- 


away and truck-away plan, a con- 
siderable number come in by boat. 
A capacity load of 400 vehicles ar- 
rived from Detroit automobile 


| plants aboard the Crescent City last 


Universal-Nicholson 
Steamship Company docks at the 
foot of E. 55th Street. Most of the 
400 were for delivery in the Cleve- 
land district, 


week at the 


* + 
The Cleveland Hupmobile Com- 
pany, newly organized to distribute 


|} Hupp cars in northern Ohio, claims 
| that 


in its new home at 2351 Car- 
|negie Avenue, it has the finest auto- 
motive headquarters in the Middle 


| West. The company’s. president, 
| vice-president, secretary, treasurer 
jand service ‘superintendent, each 


shown, though, the fact that it has| course, is the size of Michigan Av- | have had ten years with Hupmobile, 
been “dresed up” like the first one| enue showrooms, making possible ithe five aggregating 53 years experi- 


is not mentioned, 


the display of complete lines, as 


| ence. 
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A Story With a Moral 


HIS story happens to be a true one, and the moral is so 

universal in its application to those who follow the 
retail distribution of motor vehicles for a livelihood that we 
venture to call it to their attention in this column. 

There was an automobile dealer in a small American 
city who handled a popular, well-advertised car selling in 
the lower price range. This man had built up a large fol- 
lowing in his city. He sold a total number of cars dispro- 
portionately large for his community, even considering the 
price advantage which he had. 

This dealer owned an establishment on a side street, with 
a modest but adequate showroom and a large and well- 
equipped service department adjoining. 

He had peculiar ideas, this dealer, in that he devoted 
a great deal of his attetion to developing his service depart- 
ment. He advertised it largely in the local newspapers and 
on billboards. He had a complete system of signboards along 
all the roads leading to town advising those who passed to 
patronize Blank’s service department at such and such an 
address. We do not know how big a proportion of his total 
profits our dealer poured back into the business, but it must 
have been large. Even at the moderate advertising rate 
charged by local papers, his constant hammering of the work 
of his service department and its value to car owners. Fur- 
thermore, the machinery and other equipment of that service 
department was the latest and best that money could buy, 
and the work done in the establishment deserved all the 
encomiums its owner bestowed upon it. 

In business with his father, this dealer had a son, a 
bright boy, energetic, ambitious and eager to go. This youth 
did not approve of many of his father’s ideas. He had better 
ones, as youth frequently has. He didn’t approve of dumping 
all that perfectly good money into a snuffy old shop on a side 
street. He figured that if the company moved its showroom 
around on the main street and advertised its cars more and 
its service less it would make more money and have less 
grease and untidiness around. 

Two years ago the dealer died and the heir apparent 
ascended the throne. After waiting a decent interval, he 
began to put his superior ideas into effect. He leased the 
former showroom on the side street and took a glorious plate- 
glass emporium on the main highway through town. He had 
ample space in the windows for a display of, shiny new 
models, and did he display them? He did. 

Gradually the advertising appropriations for carrying 
service station copy were reduced. The new king let people 
know what he had to sell in the showroom, which was plainly 
visible to the nakey eye of any one traveling along the main 
street. 

As the old-time movies used to say, “Came 1932.” 
Despite the new dealer’s best efforts, despite lavish advertis- 
ing, new car sales began falling off. The overhead on the 
main street establishment, taken on long-term lease, did not 
decrease, however. During the period when advertising on 
the company’s service operations had been reduced, work in 
that department had also decreased. The entire rhythm, if 
we may use the word in such a connection, of ‘the company’s 
operations had been disturbed. The service department had 
been reduced from a position of major importance to one of 
secondary standing, and the new car sales division had been 
asked to carry most of the burden. 

In a period of great prosperity, accompanied by free 
spending, this might have worked, but even then it would 
not have been a wise course of procedure. In 1932 it was 
simply not on the books. 

The end of the story is not yet. This dealership is still 
in existence. Our idea is that it will sublet, if possible, the 
main street plate-glass emporium and go back to first prin- 
ciples on the side street or it will disappear altogether; swal- 
lowed up by its own overhead and lack of balance.’ But; 
anyway, the moral is there, even if the story is not yet ended. 





SPRINGFIELD A. D. A. 
STARTS CAMPAIGN TO 
KEEP SHOPS BUSY 


Springfield, Mass., Aug. 23.—Mem- | 
bers of the Springfield Automotive 
Dealers’ Association have started a} 
|mewspaper advertising campaign to 
secure their just proportion of ser- 
vice work, 

In a quarter-page broadcast this | 
week, under the heading “Magic 
Tools Speed Service On Your Car,” | 
the association members state: 

“Watch the mechanic in the} 
jauthorized service station. Note how} 
| he reaches for a specific, special tool 
when he is working on some intri- 
cate part of your car. Check with 
|} your watch and see how quickly he 
|does a difficult job, and how well. 
Then contrast this with your road-|: 
side experiences with self-styled 
mechanics who bungled along with 
wrenches that could not reach the 
inaccessible places—while you paid 
for the experimenting. 

“Car manufacturers are supplying 
their appointed dealers with many 
ingenious pieces of equipment which 
do better jobs quicker. That is 
another outstanding reason why you 
should have your car serviced by 
one of the following local authorized 
dealers: 

Tait Motor Sales, Inc., Auburn, 
De Soto, Plymouth, Sprinfgield Buick 
Company, Buick; Springfield Cadil- 
lac, Inc., Cadillac, LaSalle; A. V. 
Reopell, Chevrolet; R. M. Sauers, 
Inc., Chrysler, Plymouth; F. L. San- 
ford Company, Dodge, Plymouth; 
Geo, E. Adams, Inc., Ford; Automo- 
bile Sales Company, Ford; Pynchon 
Motor Sales, Inc., Ford, Lincoln; 
Norcross-Cameron Company, Hup- 
mobile; Donald MacDonald, Mar- 
mon, Dodge, Plymouth; Nash Spring- 
field Company, Nash; Young Motor 
Company, Inc., Oldsmobile; M. C. 
Barrett, Oldsmobile: Packard Motor 
|Car Company of N. Y., Packard: 
Central Motor Sales, Inc., Pierce- 
Arrow, Rockne; Arthur E. Center, 
Inc., Pontiac; Sterling A. Orr, Inc., 
Studebaker: Meyer-Catok - Motor 
Sales, Inc., Willys, Willys-Knight. 








GOSH! 


why in tarnation do they keep on 
in front foot all the bills? Looks 
and lay off for a spell. Courtesy 














Automotive Daily News: Faked 
publicity is being distributed by cer- 


GRAND RAPIDS FORD tain railroad interests by the car- 


DEALERS HOLD EXHIBIT load. Injunctions against the move- 
Grand Rapids, Mich, Aug. 23—|™ent of — 7 Lccatape neem 
Ford dealers of Grand Rapids, co- eq ae Se ee a 


operating, held a three day open 
air exhibit August 17, 18 and 19 to 
demonstrate Ford V-8’s. Fourteen 
models and a cutaway chassis were 
on exhibition. Sponsors of the event 
inluded Gast Motor Sales Co., 
Standard Auto Co., Krapp Motor 
Sales, A. G. Rasch Motor Co., and 
Universal Car and Service Co. The 
cars are being shown in a large 
tent. 


| COMING EVENTS _ | 


i ciaiininigineteeiatiaieninieaiiiseiaiiaiiatamamiiitiacea 
AUGUST 
22-26—Denver, Col. American Chemica’ 
Society Convention. 
30-Sept. 1—Cleveland. S. A. E. Aircraft 
meeting 
SEPTEMBER 
12-17—Cleveland. Machine Shop Practice 
Meeting, A. S. M. E 
15-17—Atlantic City, N. J. American Trade 
Association Executives Annual Meet- 


Thousands of dollars spent in ad- 
vertising half-truths and deliberate 
misstatements. Rate cutting to less 
than the terminal charges by the 
railroads. Frantic effort to get rail 
business at any cost, frankly going 
under any rate the trucks make, re- 
gardless of cost. 

These are a few of the “Big Ber- 
thas” being leveled at the truck in- 
dustry by the railroads in a splen- 
did example of “big business going 
about the business of crushing a 
competitor.” 

The campaign so far—and it has 
only begun—seems to stop at noth- 
ing. 

In certain voter pamphlets, offi- 
cial hand books, covering issues and 
measures to be voted on, the rail- 
road sponsored association has 
bought some twelve or fourteen 
pages of space. 

Pictures of old highways being 
reconstructed are held out to the 
public as examples of highway de- 
struction by trucks. 

Each day brings forth some new 
outrage against common sense and 
justice, all of it the rankest kind 
of appeal to prejudice and unthink- 
ing reasoning. 

And, with all this going on, level- 
headed business men in the truck- 
ing industry have but one concern: 
“Will the truck industry rise to its 
opportunities and take advantage 
of what providence has thrown in 
their laps?” 

Leaders of the industry feel 
frankly that the spectacle created 
by the rail carriers is an oppor- 
tunity to sell truck service such as 
might come once in a lifetime. 

Already there is an unmistakable 
symptom of the feeling on the part 
of the public that there is a “nig- 
ger in the woodpile” in the front 
that has been built up by the rail- 
roads, 

Even though the citizen may have 
his personal arguments with the big 
truck on the highway and especial- 
ly the “double-jointed” ones he is 
beginning to wonder just what mys- 
terious agency is back of such a 
supreme effort to fix some of the 
things that he has figured out for 
mself as necessary of some fixing. 
He suddenly finds some one 
agreeing all too easily with all the 







































ing. 
19-20—Harrisburg, Pa. Pennsylvania Auto- 
motive Association Convention. 
22-23—Chicago. National Association Motor 
Bus Operators. 
22-23- Chicago, American Electric Rallway 
Association Meeting 
30-Oct. 1—Dallas, Tex. American Institute 
Mining end Metallurgical Engineers 
Petroleum Division 
OCTOBER 
3—Buffalo, N. ¥. Society of Automo- 
tive Engineers Production Meeting 
3- 7—Buffalo, N. ¥. National Meta! Con- 
gress. Sponsored by American So- 
ciety for Stee] Treating, with co-op- 
eration of American Society oi 
Mechanical Engineers, Institute oj 
Metals and Iron and Steel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association. 
3- 7—Washington, D. C. Nationa! Safety 
Council Meeting. 
3- 7—Buffalo, N. ¥Y. National Metal Ex- 
position, 174th Regiment Armory 
W. H. Eisenman, 7016 Euclid Ave. 
Cleveland, director. 
4- O— Foren. Transportation Meeting 


8. A. E. 
10-14—Atlantic City, N. J. 
Association. 

11-19—Glasgow, Scotland, Motor Show. 

13-22—London, England. Olympia Show. 

17-22—Atlantic City, N. J. National Hard- 
ware Association, Accessories Branch 


NOVEMBER 
14-16—Atianta, Ga. National Tire Dealers 
Association. 
18-Dec. 4—Paris. Aeronautical Show. 
DECEMBER 
2- 3—Detroit. Nationa! Standard Parte 
Association Convention. 
5- Omer York.“ Annua] Meeting A. S 
M 


5-10—New Yoik. Power and Mechanica 
Engineering Exposition. a 

5-1@—Detroit, ‘Third Annual Joint\Trada 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 








American Gas 


how those three fellas can eat. 





In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 
opinions of our readers, They are not necessarily ours. If you have 
something to say en any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


Portland Truckers Fight 
Rail Propaganda 





There ain't nothin’ equals 
them for having capacity stomachs since Carrie Nation’s time—but 


making that overtaxed skinny guy 
to me like they’d give him a break 
of the Automobile Club of Wlinois 


arguments he has been advancing, 
|but is suspicious of the approach 
j}and doesn’t quite grasp it all. 

The attack on the trucks has been 
all too brazen. 

On top of that some smart out- 
fit in Oregon has started a campaign 
signalized by banners on the streets 
and sandwich men, carrying the 
pertinent suggestion: 

“Before you cast a vote or sign a 
petition, figure out how much will 
lit cost you?” 

That is what Oregon is doing now 
on the most controversial subject 
that has appeared in years. 

W. B. Dennis, father of the Ore- 
gon license system and the license 
structure which gave the state its 
highway system, appeared out of a 
clear sky as a violent opponent of 
the West-Railroad “Freight Truck 
and Bus bill.” 

He doesn’t love the trucking in- 
dustry, or that part of it which has 
been most active in legislation. He 
fought (and when he fights, the 
opponent knows he has been in a 
scrap) every effort to get a certifi- 
cate plan or other franchised use of 
the highway. 

His grounds have always been that 
the state highways are the public’s, 
to be used in a manner that will 
return the greatest yield to the 
people of Oregon. He has come into 
the open against the West-Railroad 
bill on the same theory of opposing 
any idea which robs the public of 
the freedom of “the open road,” 
|which he holds to be a danger to 
the interest and capital investment 
of the public in their highway sys- 
| tem, 
| Newspapers have become more 
|than ordinarily suspicious of the 
West-Railroad move and in some 
cases are frankly critical of the rail- 
road approach to such an important 
consideration. 

All of it has focused public at- 
tention on the truck on the high- 

way as nothing else could. That is 
why smart leaders of the business 
hope that the whole industry will 
accept the opportunity and make 
the most of it. 

Nothing that they could have done 
would have stimulated public in- 
terest in the truck as a transporta- 
tion agency as this fight has done, 

No amount of institutional adver- 
tising which the group could do 
under normal circumstances, re- 

ia 


(Continued on Page 7) 
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Announces Automatic 
Force Feed Lubrication 
—<$——— on “a a YEAR 


BV gent 


Fith RESERVOIRS 
once a WwEEF 


The Monarch Machine Tool Com- 


force feed lubrication for bed, car- | 
riage, apron and compound rest as 


standard equipment on all Monarch | can no longer create an oil hazard—|ing the appearance of a motor car 
| Saves operator's time. 


lathes. 


Monarch lathes have only four- | 


teen places that need occasional oil- 


ing attention—two of them require | 


oil once a year; five require oil once 
a week; seven require oil two times 
@ week. 

All the major units of Monarch 
lathes are oiled by centralized lubri- 
cation systems. No oil cups appear 
on the front of the apron. All parts 
of the oiling system are built-in and 
concealed. There is nothing to get 
out of order. The oil pump can be 
quickly cleaned of any dirt or sedi- 
ment. 

The apron has an oil reservoir in 
the bottom which holds from one to 
two gallons of oil, depending on the 
size. A pressure puntp, automatically 
driven by the apron hand wheel, 
supplies oil to every part of the car- 
riage as it bears on the bed—and to 
the compound rest. bottom slide bear- 
ings of the carriage. The amount 
of oil is metered to each point so 
that the right amount is supplied. 
A reservoir in the top of the apron 
is automatically filled. It supplies 
oil, through tubes, to all the roller 
bearings in the apron. The large 
diameter apron gears dip in the oil 
of the reservoir and carry oil to the 
entire gear train. 

The headstock is oiled by the 
splash system and requires attention 
only once a year. A flood of oil 
reaches every part at all spindle 
speeds. Clean, filtered oil is auto- 
matically supplied to the Timken 
spindle bearings. 


The quick-change gear box is oiled | 


from central reservoirs which are 
filled once a week, The automatic 
system of lubrication saves time 
here and insures that oil reaches 
every bearing point. The driving 
pulley is oiled only once a year. 

It is claimed that the Monarch 
system of force feed lubrication 
prevents scored and worn beds or 
carriages — makes carriage, apron 
and compound rest operate more 
easily—doubles and triples effective 


GOODRICH BOOKLET 











New information on hard rubber 
in sheet, rod and tubing form has 
just been issued in a new booklet 
published by the B. F, Goodrich 
Rubber Company, Akron, O. 

Opening paragraph of the book- 
let says: ‘During recent years 
‘substitutes for hard rubber’ have 
appeared So far there has been 
none in which are combined the 
many desirable properties of hard 
rubber itself” 

Among subjects in the booklet are: 
are: 

“Properties of Goodrich and De- 
fiance Hard Rubber Goods,” “Re- 
sistance to Chemicals,” “Machining 
Qualities,” ‘Finish and Tolerances,” 
“Possible Variations,” “Suggestions 
for Machining,” and “Weights.” 


WINS TIRE CONTRACT 

Tallahassee, Fla., Aug. 23.—The 
United States Tire & Rubber Com- 
pany, on a bid of $6,228.90, has been 
awarded contract for the next six 
months’ supply of tires for the State 
Road Department, it was 
here today. - ‘eat 4 
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FLL RESERVOIR 
once A WEEK 


accuraie life of parts—avoids any 


parts casing wear and breakage—/ blue, tan, green, black and white.|limits the length of vehicles used 
increases efficiency—reduces main- | Applied to tire side walls tirelac is|on the highways. 
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TIRE SIDE WALL | ) 


mma DOUBLE DECK TRAILER 


| A new finish for side walls of au- ee | Bo bibs 8 ie a 7 | 
? | tomobile tires, in a wide assortment | - ; = eee <x TE ee 

; Sate of colors, is being produced by & i VRS i 
Berry Brothers, manufacturers of 
lacquers, varnishes and paints, and 
offered under the trade name of | 
“Tirelac” to motor car and commer- | 
cial vehicle owners through garages, | 
|tire dealers and accessory and sup- | 
ply houses, 

The new product has a wax base | 
|and is said to be easy to apply, very 
elastic, fast in color, easy to keep 
| polished with a soft cloth and also 
a good rubber preservative. At-| 

+ tached to the inside of the airtight | 
anes a screw cap of the tirelac bottle is a| Mechanical 
brush for applying. 
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Systems, ; and height loaded of 12 feet. Ib 


Handling 
|Inc., has developed a new four car, | weighs about 5,000 pounds. In use 
The colors include cream, light | double decked trailer designed to|with a standard truck the entire 
pany has just announced automatic | possibility of a lack of oil in apron | gray, dark gray, bright red, dark red,|meet the new Illinois law, which | vehicular length would be about 40 


feet. The five feet decrease in 
length is gained by rebuilding the 

The trailer pictured herewith, is | truck, placing the cab over the en- 
used with a rebuilt Chevrolet truck.|gine and moving all controls fore 
and is inexpensive. }It has an overall length of 35 feet ' ward 





costs—forgetful operator | claimed to work wonders in improv- 











BENDIX 


Automatic 


CLUTCH CONTROL 


FOR FORD V-8 AND CHEVROLET 


VERY new Ford and Chevrolet that passes 
your door is a prospect for profitable sales of 





In addition we have developed Clutch Control 
field installation units for practically all of the lead- 
ing makes of cars for 1930 and 1931 models. 

Let your trade know they can get Bendix 
Clutch Control — from you. It’s a real profit win- 
ner. And equip your stock of old cars with Clutch 


this up-to-the-minute unit. 

You’re familiar with Bendix Clutch Control, and 
so are Ford and Chevrolet owners — automatic 
clutch operation by vacuum power; the most start- 
ling improvement in decades. 

Most new cars have Clutch Control — Cadillac, 
Chrysler, DeSoto, Dodge, Essex, Terraplane, 
Graham - Paige, Hudson, La Salle, Marmon, 
Packard, Plymouth, Buick. 


Control — makes them easier to sell, at better 
prices. 

Better get the details. A word to us does it; call 
our distributor, or write us. 


BRAGG-KLIESRATH 
CORPORATION 


SOUTH BEND, INDIANA 










Subsidiary 
of Bendix Aviation 
Corporation 


ee 






Typicalinstallation showing how Bendix Automatic 
Clutch Control hooks up to clutch pedal, accelerator 
pedal, and intake manifold. 






When throttle 
ts closed, vacu- 
umpowerfrom 
manifold, in 
Cylinder {B} 
draws Piston 







ANOTHER PROFIT 
B-K POWER BRAKE 























Ca . | P A 
aoe me for Fords and Chevrolets P2 PS se Sl 
ng / veh : : ACCELERATOR VALVE 
mE Glutcd. A compact, efficient power brake unit, vacu- 





Plunger {A} attaches to accelerator linkage; controls opera- 

tion of clutch. Plunger (C} cuts out operation of Clutch Con- 

trol at will of operator. Port {P-3} and slot {S-2} regulate 
speed of engagement to degree of acceleration. 


When throttle is opened vacuum is cut 
Off, clutch engages. Piston returns rapidly 
until air-slot (S-3} 25348 bushin (K); ° 
then fittal engagement 13 smocth and 
easy, ait escaping through valve {G}.% 








um operated; ideal with Bendix Clutch Con 
trol. Modernizes at moderate cost. Vaougm 
power is dutontatically controlled by brake 
pedal pressure. $19.50 installed; with « good 
prot. Ask ous distributor, or write us. 
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Caterpillar Loadmaster 








The Bucyrus Eric organiation has | exp: 
just put out a new Loadmaster on 
de- 
signed to fill the need for portable 
handling equipment with flixibility, 
compactness and ability to spot loads 


a Caterpillar tractor cha 


ssis, 


quickly with a full revolving boom. 


A multitude 
Loadmaster are found 





the industrial field. It will load and dence on a brake 
unload trucks and cars, sort and pile Stabilizers, set and released 
stored material. serve machine tools, |‘he operator’s seat, provide a 
assist in overhauling and ré€pair/|four-point support for 
work It speeds process handling | heavy loads. Release ot 
even in plants with adequate over- |izers gives three-point su 
head crane and convevor scrvice for fast moving 

The motions of hoisting Stresses of lifting and 
swinging and boom raising are ac- | through the sturdy crans 
complished through controls con- | are delivered directly to t 
veniently located to the operator. roller frames through 
These motions may be made inde- | equalizer beam 


pendently or simul 


Power for crane oY 


of applicat 


neously. 


of the power 


ions 


throughout of 


oD- 


for 


Forty-five 
apacity 
through 
worm-gear 
loads 
powe! 
dropping 


ndinz bra’ 


securels 
is shut off, eliminating 


through 


ce 


iny radial position. 


unu 


on a single 
self-locking 
drive 


in 


load 


The Loadmaster 


power, is supplied as 
the manufacturer. 
The Loadmaster power plant is a 
y'» engine, 
and 


4 by : 
transmission 





sds the 


boom 


in 


d points hoisting 


The 


uspensi 


with “c: 


sWwu 


a complete 


line is obtained 
worm 
worm 
yn when 


and 
holds 


aanger 


depen- 


from 


firm 


handling 
the 


stabil- 
pension 


ging 


structure 


he track 


special 


iterpillar” 


unit 


com- 
tracks 


‘| modified by the Bucyrus-Erie Com- 


tained from the rea: by 

plant through chain and bevel gear 

drive. Friction clutches for hoisting | “caterpillar” 

and swinging give smooth control, | plete with 

and permit the boom to drift for 

easy spotting of loads An internal | pany 
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Dra‘vbar horse 

Swing? speed 

Shipping weight 
(Export, 13,600 

Overall dimensions 
Height, boom low 
Width 


(domestic) 


rea . 


power, maXimu 


lbs. Ships option tons, 15.) 


Length, exclusive of boom and operator's seat 
3s: 10, 12 and 14 feel 


(Standard boom length: 


f 


Longer booms can be furni 





States 


Auburn 


January | 644 
Feoruary 7 | ~~ 916 
Maret te i ~~ 1085 
April | 1294 
May - 7105 


June 





Line total 





Group Total 


AUBURN GROUP _ 





States 
January j 1041 
February | 1676 
Mareh - | ~ 3335 
April | 4724 
May | 4924 
June i.e 

Line fotal } 19494 

Group Total | 


*Not in production, 


shed 


This is the first time 


91 
= 4 


9 


8 ft 


26 


m. 


4.500 lbs., single part line 
47 f. p. 
1.8, 2.6, 3.6, Rev 
5,640 ibs. 
3,920 lbs, 
2,740 lbs. 


2.0 


to4r. p.m. 
Approximately 11,900 lbs 


ft. 1 


‘3 in, 
5 ft. 6 in. 
10 in 


COMMERCE DEPT. 
PLANS AUTOMOTIVE 
EXPORT ANALYSIS 


(Continued from Page 1) 
|altered in some respects; several | 
|markets of former importance have | 
of while 


| become less significance 


others have become more prominent. | 


Some of these changes are un- 


doubtedly of a temporary character, | 


caused by disturbed economic con- 


ditions, but others may be of suf- 








DEVELOPS METHODS 
_ TO PRESERVE GASOLINE 


(Continued from Page 1) 


| | 
| bine with oxygen of the air to form | 
|products of a gummy or resinous | 





SMALL TOOL INDUSTRY 
STEPS UP OPERATIONS 
IN SPRINGFIELD AREA 


(Continued trom Page 1) 
back to the idea of keeping a stock 


nature. In addition to gum forma- | o toad cons a 
: of tools on nd for emergency re- 
tion, cracked gasolines, unless prop- | a ergency re 


erly refined, are likely to suffer loss | P2!r work and that the dull period 


of anti-knock upon aging. 


|has led many to direct their atten- 
}tion to making repairs around the 


The presence of an appreciable es 
amount of gum in gasoline would | 2 ty or store. ’ 
soon be noted by the motorist, be- _reentiela Tap and Die Cor rece 
cause a hard, varnish-like layer is tion has stepped up its production 
to a notable extent within the last 


| deposited in the gasoline lines and | 
intake system of the engine, even- 


week or two, due to orders for vari- 


ficient permanence to indicate @/ tually stopping the supply of gaso- ~~ kinds of small tools, and a hope- 
definite trend of real importance./line or interfering with operation|‘¥! Spirit prevails at this establish- 
| While it will be impossible in this| of the carburetor and valves. ;ment in respect te fall operations, 

7 ae Refiners have alwavs recognized | Millers Fall Company, seeing little 
j}study to assign reasons for the : | work in sight, had closed its Green- 


changes, the mere presentation of 


|the possibility of such troubles and 


various refining means have been 


field plant for the month of August, 


| 
the trends should be helpful as a adopted to make cracked gasolines | but owing to unexpected business it 
}guide to sre | stable during the period of storage | Teooened some departments on a 
Particularly it is hoped this sur-| nq use. The usual methods, such | ‘ull-time basis last week. The firm 
vey will focus attention on small) 4. sulphuric acid treatment, have | is bringing out additions to its elec- 
markets which, while of minor in- | -opioys disadvantages because, in| tric and other tool lines, which will 
dividual importance, in the aggre-| oeneral. the valuable knock-sup- | be put on sale immediately after a 


gate account for a substantiall vol- pressing compounds are removed to|S#les convention to be held at the 
ume of business, much of which |, considerable extent in the treat- | Plant the week of August 29, when 
}may have been obtained at little | ino process. }salesmen will gather from all sec- 
cost. As many of these markets are Rogers and Voorhees, research | tions east of the Mississippi. Van 
not now, or never have been cov- | chemists, working on this problem, | Norman Machine Tool Company has 


ered by factory representatives, it is 
possible that their immediate and 


discovered that the addition of cer- | 


been more active of late. New prod- 
ucts of this concern are going on 


tain chemical compounds, in very s | 
potential importance may not have’ small amount, would prevent the the market soon, designed to roun@ 
received enough attention from ex-| oxidation of cracked gasoline, thus| Ut its service to garages and ma- 


porters. However, the combined 
volume of sales of these small mar- 
kets may well equal the volu’ > of 
shipments to one or more of the 


jand 


preventing gum formation and loss 
;of anti-knock. An extended study 
was made to find the most suitable 
most effective compound for 


chine shops. Some improvement in 
the tool industry is observed in Wor- 
cester county. 

No perceptible gains are noted as 
yet in the machine tool business. As 


major markets, and thus fully jus- | this purpose. Following this work | ¥& ne MARERS 8. 
tify their cultivation. comes the announcement that para- |* Tule stocks are adequate for re- 

It is planned to prepare a con- | penzylamino-phenol, a little known | @U7ements, and ene market con 
densed summary of the analysis of | organic chemical compound, is an or a be ve ae, — 
the trade in each product or group | jqeal stabilizer for gasoline. — machinery. Prac tically _ 
of products. and to publish the sa-| Various materials have been pro- | °\"" a pel manufacture 
lient facts in a series of reports in | nosed as stabilizers or inhibitors for | °7, OT@erS Come in response to ma= 


consecutive issues of the Automobile 


World News. These articles will be 
carried on the first page of that 
publication, and it is hoped that 
it will be possible to pu’ ‘ish one 


each week. 


FERAGEN APPOINTS 
BENDIX-COWDREY 


| (Continued from Page 1) 


'401 Bendix Drive, South Bend, Ind 


NAT'L DISTRIBUTORS 


eracked gasolines, but the compound 
|mentioned appears to be the most 
effective as well as the most satis- | 
factory from other standpoints. The 
amount required to render cracked 
gasoline stable is from one to three- | 
thousandths of 1 per cent. This | 
means that one molecule of the} 
|}above compound will protect more | 
|; than a 100,000 molecules of gasoline | 


| that 


chines of special types or embodying 
some feature that it enough of an 
improvement to command atten- 
tion. It is believed, however, that 


;}much research and effort have been 


to developing machine tools 
will be in demand after in- 
dustry has got under full headway 
again. 


given 


A. C. F. BUS DIV. MOVES 


against oxidation. The compound! ppijadelphia, Aug. 23—The bus 
has a Satisfactory solubility in gaso- , rs 
manufacturing division of the 


line and is entirely colorless in gaso- 
line solution, even after prolonged 
exposure to light. 

The extensive research work on 
this subject has also included tests 
in engines to determine the effect 


American Car and Foundry Com- 
pany has been moved to the plant 
of the J. G. Brill Company, 58th 
Street and Woodland Avenue, and 
is now in operation at the new lo- 


rhe inventory formerly carried at)» storage of cracked gasolines with | cality, The combination of this ac- 
Lansing by Motor Wheel Corpora-| 444 without inhibitors, as well as| tivity with that of the Brill com- 
tion has been transferred to South|compara‘ive laboratory oxidation | pany, which is one of the world’s 
Bend, from which goint all orders|and aging tests. A simple labora- | largest manufacturers of electric 


will be filled except for West Coast 
business. These will continue to be 
handled from Seattle as formerly. 


tory test has also been developed to | 


|predict the behavior of ~“asoline in 
storage. 


street cars and other transportation 


| equipment, is expected to materially 


increase employment in this city. 


that six months’ registration figures have appeared, 


CUMULATIVE NEW PASSENGER CAR REGISTRATION 


AUBURN GROUP 












714| 

972 | 
‘1129 
~ 1336] 
738 | 


2250 


7139 | 





| 
| 
| 


Chrysler 
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| wecks. The association had appealed, cee Ars cncge ce ain 
| saying that garages already were Zoston, Mass., Aug. 23.—U. S. pillow cas s by per a nt., aaa 
(Continued from Page 4) |not more than 10 per cent. full, and | Leather Company has raised leather lent to a price advance of slightly 
i ; ; that twenty-two had already been| backs and bends another full cent, | OVer tnat amount, following similar 
gardless of copy and cleverness, |dising opportunity for truck serv- | taken over by building and loan as-|making an advance of 2 cents from | #ction on regular Pepperell sheets @ 
would be assured half the attention | ice in all its forms. sociations, although the garage in-|lows. It has had very good business | Vee ago : 
that a nominal investment in such In a limited sense only, it is ap-/|industry paid the city $500,000 in! practically since June 1, and tonnage |, The company also warns the trade 
an effort will give the industry at | plying the principle of “fighting fire | taxes annually. , moved has recently been consid- | ‘Mat there is a strong possibility that 
this time. with fire.” Much of the railroad on-| “This extra business will certainly|erably over a year ago, although | “Sscounts will be further shortened 
Oregon leaders knew that the is- | slaught has been so desperate and|mean a lot to garage owners,” Mr.| \his does not apply to dollar volume, | Without notice. It is taking all ord- 
sue would have to be settled some | frantic, that the truck owner appeal|Lane said. “It will be necessary,|as leather was about 10 cents high- | ®t 0 Sheets subject to revision as 
om time. |has been directed to the public’s| however, for the police to enforce|er a year ago. to quantity, and reserves the fur- 
Everywhere trucks were giving a|reaction against such campaign | the all-night parking ban on streets.| American Hide & Leather Com- ‘"e" Privilege of refusing any orders 
service and fitting into the trans- | metheds. |If insurance companies would make | pany has made further general ad- submitted, 
portation picture in a manner that} One Oregon truck company, oper-|a survey I think their rates for cars| vances of a cent a foot on upper RUNNING ON TWO SHIFTS 
must have been disconcerting to the | ating as a common carrier, had | stored in protected places might well|jeather. This makes advance on * peered bes a 
railroads—not that they could) solicited the business of one Port-|be lowered.” | most grades 2 cents a foot from low Bloomsburg, Pa., Aug. 23.— The 
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ogee af Ss } pce age ete the n explained, that he had always | of price cuts, principally in the so with low of 3% in June. ord for weekly bank casualties over 
pay rolls and took over what here- | tried to play fair and only because | called “third-grade” gasoline, were ~ ae 7 ee ' , ; ; 
tofore had bee ; al il amest lear ° . 7 - : Country hides have risen 1'4 to a period of two months, the Ameri- 
ofore had been considered clear | of that had he stayed with the rail- | received from several points. 1 ante from low! a italia aides 
out of their realm, the movement | ;oads A downward revision of certain » cents trom 5. c a 2anker reports 
eget :. ban . ‘ ’ — The sixteen closings were almos 
of lumber from inland point to tide-/ Common sense told him that the | retail prices in Pennsylvania and ; ee a ai sheaiiie: tox ttm Sttcetee Chia ana - 
water for shipment to the world| railroad attack on trucks was not |the Great Lakes region was rumored GOLD STOCKS GAIN I o— oe a ae : penal : a ty t 
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. ar rs oC av > go 5 2 3 : a a . I ted, l I Jn a re- 
7 ‘site cn rail aaa ae ot . “ J oan |his ideals of sportsmanship dictated | paign precipitated by independents Statement of New York Federal Re- opened 
ates "e s 1e ab z kn anand : “rve ‘ x ; : 
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<i capa a maitgs y Mrucks ane) While organized trucking in Ore-| Illinois and Indiana was said to | Shows a net gain of $1,309.200 to the } 919 hanks. which have closed tl 
steamers, and are using the service | pon is prepared to battle to a fin-|have spread to Milwauke country’s gold stocks. The bank MANES. WHICH DAVE CHOSeG Cenea 
in spite of a rail injunction based | Ss prepared to battle to a fin- | have spread to Milwaukee. y's gold ; ‘ doors since the first of the year, 


Los Angeles advices said that ma- | reports receipt of $239,200 from Mex-| ~ ount to $544,935.00. 


;ish on all the frenzied propaganda 
jor oil companies operating on the | '¢O and net release of $1,070,000 from 
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Every move which the railroads as . : ; 5 
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ing for the track campaign and | "il carriers are themselves creating | mately 2 cents under the quotations INCREASED EMPLOYMENT August 13 totaled 18,115 revenue 
much of it has been taken advan- | through their unsavory methods|maintained by the majority of Reading, Pa., Aug. 23.—Improved | cars, compared with 17,170 cars in 
tage of. and dirty politics. marketers. conditions in the hosiery industry | the previcus week and 27,552 cars in 
The brunt of the argument on tht As one Portland newspaper re- The average f. o. b, refinery prices | was reflected here today with the | the corresponding week of 1931. 

truck side has thus far been carried | CeMtly put Mt “the railroads will | of United States motor grade gaso- | announcement by Williaim C. Bit- International & Great Northern 
by hundreds of operators and the | never learn. jline in nine refinery districts on | ting, president of the Rosedale Knit- | Railroad during the week handled 
motor truck manufacturers. A few | RALPH J. STAEHLI, | August 13 was 6.028 cents a gallon, | ting Mills, that starting this morn- | 3.055 cars, agaiust 2,803 cars in Une 
oil compunies recognized the threat Allied Truck Owner's, Inc., |the same as the week before, and |ing the 1,800 employees of the firm | preceding week and 9.217 cars in 
to a good chunk of their market Portland, Ore. ;comparing with 5.260 cenis a gallon |had gone on full time making full- like 1931 week 

and joined hands with the operators |! on August 15 last year, the J. Ed- | fashioned hosiery, Gulf Coast Line handled 2.214 
and the leaders in Oregon have ward Jones research department re- At the Berkshire Knitting Mills) cars in the week, contrasted with 


high hopes that the tire companies | NEWARK GARAGES WILL ports. The average service station |500 employees were called back to 2.044 cars in the preceding week and 
Will join the fight in spite of their | GAIN BY ORDINANCE price in 162 cities, exclusive of state | work today, according to J. Nash 3,698 cars a year ago 

avowed and much lamented dec- | and Federal taxes, was 13.647 cents |McCullaugh, general manager. They 

laration that they would rather “re- , 7 on August 13, against 13.834 cents | Will work full time for an indefinite USED CAR STORE MOVES 
main neutral.” Newark, N. J., Aug. 23.—Police en- | the week before and 12.264 cents a period, and it is anticipated that Atlanta, Ga., Aug. 23. (UTPS 


Definite plans of Allied Truck | forcement of the ordinance which! gallon in the same week last year, more workers will be recalled with- |; ouis —. Cline. formerly located at 


Owners, Inc., Oregon organziation ; bars parking on unlicensed lots will The weighted average price of crude in the next several weeks 84 Houston St.. N. E. has moved 
of trucking interests, has not been | probably result in 20 per cent. more | oil in twelve producing districts was into new and larger quarters at 262 
fully disclosed, , oxenpt that the in-|business for garage owners, C. R.| 89.5 cents a barrel on August 13, COTTGN SHEETS UP 5% Peachtree Street, N. E. Mr. Cline i: 
dustry believes that the whole at-|Lane, president of the Garage Own- | against 89.7 cents the week before Boston, Mass., Aug. 23.—Pepperc!!| one of the best known useqd car 
tack presents an unusual merchan- ers’ Assoc! iation said yesterday. In'and 49.9 cents a year ago Manufacturing hes shertened dis- merchants in the cits 
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Not only true but very important to everyone interested in anti-freeze: 


G. P. A. HAS BEEN IMPROVED FOUR WAYS 


G. P. A. still retains all the advantages of glycerine: non-evaporating—lasts all winter 
(dealers sell it early!), No unpleasant or dangerous fumes, Non-poisonous. In addition the 
new G. P. A.... leaks less than water... retards disintegration of rubber hose... won't clog 
or gum the radiator... stops rusting and corrosion! 


PRICES ARE LOWER 


In spite of its many improvements, the manufacturers charge less for the new G. P. A. 
this year than formerly. This will enable dealers to lower prices to the public and still make 
a handsome profit. 


1932 DISTRIBUTION SET-UP DOES MAKE 
SPEEDIER DELIVERY POSSIBLE 


Warehouse stocks of G, P. A. are carried in more than 500 cities throughout the country! 
Nearby stocks mean speedier delivery... to any town or any number of towns, No need to 
buy the full season’s requirements at one time. Result: smaller investment, faster turnover, 
greater profits. 


THE ADVERTISING CAMPAIGN IS BIGGER THAN 
EVER BEFORE 


Interesting news makes good advertising. Powerful pages 
in color about the new GP. A.! Saturday Evening Post, 
Collier's, Literary Digest, Liberty, Time, Country Gentleman 
—from October to December. And the G P. A. radio cam- 
paign will be the biggest in anti-freeze history! 


For greatest profits G. P. A. should be sold early 
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RADIATOR GLYCERINE 


GivcerinE Propucers AssociATION 
45 EAST 17th STREET NEW YORK, N. Y 








